9.3 Sales orders

The potential can be considered as obtained when the order confirmation arrives. The order,
however, may change from the initial proposed quote. vtenext gives you the option of keeping
track of these differences. By default, the Generate Sales Order button from the Other menu of the

quote sheet allows you to create the order by transferring the contents of the quote and making
any changes.



Q search

@ SalesOrder Cloud vienext

INFORMATIONS PROCESS GRAPH

Sales Order Information

vtenext - X-CEED 1000units

Contact Name

Davis Jennifer

DHL
Status
Cancelled
Excise Duty

Modified Ti

17-02-2022 15:53:46

Recurring Involce Information

Recurring

Address Information
Billing Address
999 Baker Way

Billing PO Box

Billing City
San Mateo
Billing Stat

Terms & Conditlons

Terms & Conditions

Description Information

ription

Item Detalls

* Item Name

vienext Cloud b A

- materiale - vienext W

tfor prod

Talks

PROCESS HISTORY

HISTORY

Qty In Stock
5162400

Potential Name

09-09-2007

ommission

0.000

©3M Invest A/S

Time created

30-04-2018 14:4452

tor

Shipping A
1715 Scott Dr

Shipping PO Box

Shipping City

San Mats

Shipping Pos
4520
Shipping Country

Usa

Currency:eurs (€

aty List Price
1.00 230.00
) Discount

Total After Discount

1.00 23000
(-) Discount
Total After Discount

Margin

Notes - Slider

Tax Mode:nduidua:

Total
1230.00
200,00
1030.00
000
o4
1230.00
200,00
1030.00
000
75%
Total
) Discount
(+) Shipping & Handling Charges
(+) Taxes For Shipping and Handling
Adjustment
Grand Total

w ol PPy xp

SHORTCUTS
tem Details
o
Talks
Notes
RELATIONS
[ Actvities
03 pocumen
B invaice
B oelivery Notes
@ Project Tasks
S Service Contracts
B we:
1§ Processes
a
(=]
=]
a
Price
1030.00
1030.00
2060.00
100.00
50.00
000
10000
211000

+ CREATE

(0]



https://usermanual.vtenext.com/uploads/images/gallery/2022-02/salesorder.png

Subject

Potential Name

Customer Number

Quote Name
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We recommend including the reference to the company
and/or potential to facilitate any future search of the order

Link between the order and relevant potential

If you use customer number codes, you can enter the one
relating to the order here

Link to the quote that originated the order

If the customer sends you a reference to their purchase
order, you can enter it here

Connection with the customer contact (person you deal
with)

Order due date

You can indicate the carrier that will make the delivery

Important for knowing the state of progress of the order.
The statuses can be freely set by the system administrator

Special taxes or other costs

Connection with the customer company to whom the order
refers

Any commissions

The CRM user who is managing the order, by default the
person creating it



